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Personal Development 
 

The 7 Habits of Highly Effective People 
by Dr. Stephen R. Covey 
 
The 8th Habit: From Effectiveness to 
Greatness 
by Dr. Stephen R. Covey 
 
Who Moved My Cheese? 
by Spencer Johnson, M.D. 
 
Think and Grow Rich 
by Napoleon Hill 
 
Magic Ladder to Success 
by Napoleon Hill 
 
Believe and Achieve 
by W. Clement Stone 
 
Right Risk 
by Bill Treasurer 
 
How to Survive Among Piranhas 
by Dr. Joachim de Posada 
 
Mastering Change in Your Life 
by Michael Altshuler 
 
Stay Calm! 
 by Jon Forrest  
 
Over the Top 

 by Zig Ziglar 
 
GOALS! 
 by Brian Tracy 
 
Answering Your Call 
by John P. Schuster 
 
Adopting Awesome Attitudes 
by David Flack 
 
Why Did This Happen to Me Again? 
by Rev. Jeanette Freeman 
 
When Disaster Strikes 
by Norris Beren 
 
Be A Friend 
by Moshe Goldberger 
 
Mama Says… 
by Maria L. Valdemi 
 
Soar Like an Eagle, That’s What You 
Were Meant to Be 
by Ardene Bachoo 
 
We Got Fired!...And It’s the Best Thing 
That Ever Happened to Us 
by Harvey Mackay 
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Advanced Selling Strategies 
by Brian Tracy 
 
The 10-Minute Marketers Secret 
Formula by Tom Feltenstein 
 
Basic Retail Selling  
by Samuel D. Allman 
 
The Sales Script Book 
by Gerhard Gschwandtner 
 
The Sales Bible  
by Jeffery Gitomer 
 
Competitive Edge Selling 
by Michael Altshuler 
 
Mastering the Art of Persuasion:  
Winning the Battle of the Mind  
by Michael Altshuler 
 
The Titan Principal 
by Ron Karr 
 
Crash Course for Everyday Negotiating 
by James F. Hennig 
 
Negotiate Like the Pros 
by John Patrick Dolan 
 
Relationship Selling 
 by Jim Cathcart 
 
The New Science of Selling and 
Persuasion 
 by Bill Brooks 
 
Sales Techniques  
by Bill Brooks 
 
Twenty Days to the Top 
by Brain Sullivan  

 
How To Sell More In Less Time, With 
No Rejection by Art Sobczak 
 
The 10 Immutable Laws of Power 
Selling by Jim DeSena 
 
Mind Capture  
by Tony Rubleski 
 
You’re Fired! 66 Ways to Keep Your 
Job As a Sales Professional 
by Jack Perry 
 
Networking Survival Guide 
by Diane Darling 
 
Metaphorically Selling 
by Anne Miller 
 
The 12 Best Questions To Ask 
Questioners 
 by Jim Meisenheimer 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

SALES & MARKETING 
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Whale Done! 
 by Ken Blanchard, Ph.D 
 
Re-imagine! by Tom Peters 
 
The Brand You 50 by Tom Peters 
ISBN # 1-58661-304-9 
 
The Project 50 by Tom Peters 
 
The Professional Service Firm 50 
by Tom Peters 
 
Creative Training Techniques 
Handbook by Bob Pike 
 
Writing Non-Fiction: Turning 
Thoughts into Books by Dan Poynter 
ISBN # 1-58661-061-9 
 
Due North!  Strengthen Your 
Leadership Assets 
by Jylla Moore Foster 
 
Leadership: The Successful Use of 
Conflicting Principles  
by Samuel D. Allman 
 
Good Grief, Good Grammar 
by Dianna Booher 
 
Speak With Confidence 
by Dianna Booher 
 
Ethics 4 Everyone 
by Eric Harvey 
 
Profit Growth Banking 
by Roxanne Emmerich 
 
Thank God It’s Monday: How to be 
Extraordinary At Work 
by Roxanne Emmerich 
 
27 Surefire Ways to Successful 
Exhibiting by Susan A. Friedman 

Newman Success Series 
by Bill Newman 
 
Team Basics by Kristen J. Arnold 
 
Business Plan Example 
by Kris Solie-Johnson 
 
How to be a Great Communicator 
by Nido Qubein 
 
Time Management Multivitamins 
by Peter Turla 
 
The Platinum Rule  
by Tony Alessandra, Ph.D.  
& Michael J. O’Conner 
 
Crucial Conversations 
by Kerry Patterson, Joe Grenny, Al 
Switzler & Ron McMillan 
 
Communicating At Work 
by Tony Alessandra, Ph.D.  
& Phil Hunsaker Ph.D. 
 
10 Days to More Confident Public 
Speaking by Lenny Laskowski 
 
Speak and Grow Rich 
by Dottie Walters 
 
Abraham Lincoln on Communication 
by Gene Griessman 
 
From Promise to Performance 
by Tim Durkin 
 
A Peacock in the Land of Penguins 
by BJ Gallagher 
 
Who Are “They” Anyway 
by BJ Gallagher 
 
You’re In Charge…What Now? 
by Gerald Czarnecki 

BUSINESS 
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Results-Focused Exhibiting:  How to 
Convert Tradeshows From Expensive 
Appearances to Profit Centers 
by Jefferson Davis 
 
Fun Works 
 by Leslie A. Yerkes 
 
301 Ways To Have Fun At Work 
by Leslie A. Yerkes 
 
Beans  
by Leslie A. Yerkes 
& Charles Decker 
 
What You Say Is What You Get 
by George Walther 
 
Start Right…Stay Right 
by The WALK THE TALK Company 
 
 
Leadership Courage 
by The WALK THE TALK Company 
 
The Networking Survival Guide 
by Dianne Darling 
 

 
Becoming a Category of One:  How 
Extraordinary Companies Transcend 
Commodity and Defy Comparison  
by Joe Calloway 
 
No Risk, No Reward  
by Sandra Geroux 
 
Thinking Clockwise 
by Dennis Stauffer 
 
How to Deal With Difficult, 
Complaining Customers 
by Peggy Morrow 
 
Be On Your Best Behavior 
by Colleen Rickenbecher 
 
Slice of Life 
by Al Lucia 
 
The Fred Factor 
by Mark Sanborn 
 
 
 
 

Profit-Ability Leading Teams to 
a Better Bottom Line 
by Kevin E. O’Connor 
 
The Leadership Secrets of Santa Claus 
by The WALK THE TALK Company 
 
Connecting With People 
by Frank Swiatek 
 
You Can’t Be Serious!  Putting Humor 
to Work by Michael Kerr 
 
The Radical Leap A Personal Lesson in 
Extreme Leadership 
by Steve Farber 
 
 

Your Authentic Self: Be Yourself at 
Work by Ric Giardina 
 
Become a Life Balance Master 
by Ric Giardina 
 
First Break All the Rules 
by Marcus Buckingham 
 
 
 
 
 
 

- BUSINESS CONTINUED - 


